
A Free Preview of Module 5

Proposals win contracts, not registrations
Every section must be aligned with the solicitation
Compliance, clarity, and value = a winning formula

PROPOSAL DEVELOPMENT & SUBMISSION

How technical and cost proposals are structured

How to present your company as the most qualified choice

How proposals are scored and evaluated

Common pitfalls that lead to rejections

WHAT THIS MODULE IS ABOUT
At this stage in your procurement journey, you already know how to
register and find opportunities. But to win, you must master the art of
writing government proposals. In this module, you’ll explore:

You're now previewing Module 5: Proposal Development & Submission. This is where
strategy meets action. You’ll learn what it really takes to submit a compliant, compelling,
and contract-winning government proposal.

Whether you're bidding on your first contract or improving your win rate, this module gives you the tools to compete.

WHY PROPOSALS MATTER
Your proposal is your voice at the table. You can’t explain your value
in person, so your submission must:

Clearly respond to the scope of work
Showcase relevant experience and team qualifications
Include a well-structured cost estimate
Meet formatting and compliance rules

This is where most companies lose the opportunity—but not you.

Step-by-step breakdown of technical vs. cost proposals
Templates and examples of compliant submissions
Insider tips on how proposals are scored
A checklist to avoid formatting and compliance errors
How to tailor your capability statement for each bid

What You'll Learn in the Full Module

Key Takeaways

By mastering proposal writing, you dramatically increase your chances of winning government contracts.

Ready to Learn More?
Join the full 8-module course and take control of

your public contracting journey.

Scan the QR Code or visit
www.publicfundsacademy.org to enroll.

COMMON PITFALLS AND RED FLAGS
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